Comparative thinking is an efficient cognitive strategy that reduces judgmental uncertainty. However, comparisons may be conducted with a focus on similarities or differences. Similarity-focused comparisons seem to facilitate information-transfer, which has been suggested to drive the uncertaintyreducing effect of comparisons. This implies that similarity-focused comparisons reduce uncertainty more than dissimilarity-focused comparisons. Two experiments examine this assumption. In Study 1, a similarity-focus (compared to a difference-focus and a neutral control condition) increased judgmental certainty when the comparison was based on confident standard-knowledge. However, when the comparison was based on vague standard-knowledge the uncertainty-reducing effect diminished. Study 2 shows that a similarity-focus increases information-transfer and that a similarity-focus particularly enhanced certainty for judgments for which a standard-to-target information-transfer had occurred. These studies suggest that similarity-focused comparisons reduce judgmental uncertainty through the mechanism of information-transfer.
Introduction
Uncertainty is a faithful companion of human life (Tversky & Kahneman, 1974) . We may feel uncertain about how much someone likes us, when the next train will arrive, or how much to spend on a new house. Faced with uncertainty, people diligently strive to reduce it. One may observe another person's behavior, search the web for a train schedule, or consult a realtor. Obtaining information that helps to reduce uncertainty tends to consume time, money, and other resources. Nevertheless, people are typically willing to accept these costs to reduce uncertainty (Inglis, 2000; Tiedens & Linton, 2001) .
Humans have developed an arsenal of tools to cope with uncertainty. Behavioral strategies such as experiential coping (Hogg & Mullin, 1999; Van Horen & Mussweiler, 2014) , superstitious beliefs (Keinan, 1994), or behavioral routines (Czech, Ploszay, & Burke, 2004 ) constitute just few of them. Another class of strategies used to reduce uncertainty are specific cognitive information-processing mechanisms (Tiedens & Linton, 2001) . One such strategy is comparative thinking, which is engaged during social as well as nonsocial judgment and decision-making (Festinger, 1954; Medin, Goldstone, & Markman, 1995; Tversky & Kahneman, 1986) . Recent research demonstrated that engaging individuals in comparative thinking makes them more certain of their judgments. In one study, for example, participants merely compared two halves of a picture and afterwards completed an unrelated judgment task. The procedurally elicited comparative thinking style carried over to the subsequent task and influenced the participants' willingness to bet on their judgments (Mussweiler & Posten, 2012) .
The uncertainty-reducing effects of comparative thinking have been suggested to result from comparing an unknown target with a well-known standard and transferring information from the standard to the target (Mussweiler & Epstude, 2009; Mussweiler & Posten, 2012) . Using available standard-information as a proxy to compensate for missing target-information enriches one's judgmental base. Typically, information-rich and systematic standards are preferred as comparison bases to project information to the target, which contributes to its understanding (Bowdle & Gentner, 1997 
